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•  With	
  100s	
  of	
  sa0sfied	
  customers	
  around	
  the	
  world,	
  
Poken	
  is	
  the	
  leading	
  provider	
  of	
  touch	
  marke)ng	
  
solu0ons	
  for	
  capturing	
  high	
  quality	
  sales	
  leads	
  	
  

•  Powered	
  by	
  ultra	
  low	
  power	
  NFC	
  technology	
  from	
  
Swiss	
  watch	
  industry,	
  Poken	
  won	
  numerous	
  awards	
  
including	
  “Innova0on	
  in	
  Mobile	
  Adver0sing”	
  at	
  the	
  
Mobile	
  World	
  Congress	
  in	
  March	
  2012,	
  “Top	
  100	
  Start-­‐
Ups	
  in	
  Switzerland”	
  and	
  “Red	
  Herring	
  100	
  Europe”	
  

•  Key	
  investors	
  in	
  the	
  company	
  include	
  Swisscom	
  
Ventures,	
  Redalpine	
  Capital,	
  Credit	
  Suisse	
  SVC,	
  and	
  
Mountain	
  Partners	
  AG	
  

•  AVer	
  opera0ng	
  from	
  Switzerland	
  since	
  its	
  founding	
  in	
  
2007,	
  the	
  company	
  re-­‐structured	
  into	
  a	
  US	
  company	
  in	
  
April	
  2012	
  and	
  moved	
  its	
  headquarters	
  to	
  Silicon	
  Valley	
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Crowded	
  Tradeshows	
  

Manual	
  Scans	
  

•  Capturing	
  high	
  quality	
  sales	
  leads	
  is	
  a	
  
major	
  challenge	
  for	
  tradeshow	
  Exhibitors	
  

•  Exhibitors	
  print	
  and	
  distribute	
  collateral	
  
–  Expensive	
  (1000	
  brochures	
  @0.50	
  each	
  =>	
  $500)	
  
–  Most	
  never	
  read	
  and	
  end	
  up	
  in	
  trash	
  
–  No	
  post	
  show	
  tracking	
  

•  Exhibitors	
  rent	
  equipment	
  to	
  manually	
  
scan	
  badges	
  
–  Expensive	
  ($250/day	
  for	
  2	
  days	
  =>	
  $500)	
  
–  Many	
  prospects	
  never	
  captured	
  
–  No	
  link	
  to	
  product	
  interests	
  
–  Manual,	
  slows	
  booth	
  throughput	
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•  Poken	
  touch	
  marke0ng	
  pladorm	
  provides	
  
a	
  comprehensive	
  solu0on	
  for	
  distribu0ng	
  
rich	
  content	
  and	
  collec0ng	
  user	
  analy0cs,	
  
leading	
  to	
  high	
  quality	
  sales	
  leads	
  
–  Exhibitors	
  

•  Get	
  a	
  branded	
  cloud-­‐based	
  portal	
  for	
  distribu0ng	
  rich	
  
content	
  

•  Capture	
  high	
  quality	
  sales	
  leads	
  based	
  on	
  aeendees’	
  
real	
  interests	
  

•  Make	
  events	
  green	
  by	
  elimina0ng	
  paper	
  

–  Aeendees	
  
•  Collect	
  content	
  and	
  contacts	
  by	
  simply	
  touching	
  other	
  

Poken	
  devices,	
  tags,	
  or	
  scanning	
  QR	
  codes	
  with	
  
smartphones	
  

•  Access	
  content	
  and	
  contacts	
  with	
  their	
  computers,	
  
smartphones,	
  and	
  tablets	
  

•  Stop	
  carrying	
  loads	
  of	
  paper	
  and	
  dumping	
  in	
  trash	
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Poken	
  Pla@orm	
  

ABendees	
  see	
  collected	
  people	
  and	
  
informa0on	
  in	
  chronological	
  order	
  on	
  an	
  
easy	
  to	
  use	
  “Poken	
  Timeline”	
  in	
  the	
  portal. 

ABendees	
  also	
  receive	
  all	
  collected	
  informa0on	
  such	
  as	
  brochures	
  
and	
  other	
  objects	
  in	
  an	
  object	
  library	
  in	
  the	
  portal	
  where	
  they	
  are	
  
conveniently	
  classified	
  into	
  products,	
  exhibitors,	
  and	
  sessions. 

Exhibitors	
  get	
  high	
  quality	
  sales	
  
leads	
  with	
  detailed	
  informa0on	
  
on	
  aeendees’	
  specific	
  interests	
  
in	
  the	
  portal.	
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  HIGH	
  QUALITY	
  SALES	
  LEADS	
  

ABendees	
  collect	
  
people	
  and	
  informa0on	
  
with	
  a	
  simple	
  touch	
  
using	
  Poken	
  devices,	
  or	
  
Poken	
  Mobile	
  on	
  NFC-­‐
enabled	
  smartphones. 
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•  Poken	
  Mobile	
  augments	
  Poken	
  Devices	
  as	
  NFC	
  
becomes	
  common	
  improving	
  margins	
  

•  With	
  support	
  for	
  QR	
  codes,	
  Poken	
  can	
  address	
  
markets	
  beyond	
  tradeshows	
  &	
  events	
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PAPER SCANNER 

Poken	
  solu)on	
  is	
  simply	
  more	
  effec)ve,	
  fun,	
  and	
  greener!	
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Medical	
  and	
  
Health	
  Care	
  

1549	
  
17%	
  

Raw	
  Materials	
  
and	
  Science	
  

930	
  
10%	
  

Professional	
  
Business	
  
Services	
  
893	
  
10%	
  

Comms	
  and	
  IT,	
  
784,	
  9%	
  

Educa0on	
  
672	
  
8%	
  

Other	
  
4134	
  
46%	
  

The	
  Universe	
  of	
  Business	
  to	
  Business	
  Exhibi)ons,	
  2009	
  (US)	
   •  Annual	
  WW	
  spending	
  over	
  $2B	
  on	
  lead	
  
retrieval	
  systems	
  alone	
  

•  2011	
  CEIR	
  Index	
  Report	
  for	
  the	
  US	
  
–  8,962	
  B2B	
  events	
  	
  
–  2,058,000	
  exhibitors	
  
–  66,282,000	
  aeendees	
  

•  A	
  similar	
  size	
  market	
  in	
  EU	
  &	
  RoW	
  

•  More	
  than	
  half	
  of	
  the	
  events	
  in	
  just	
  5	
  
segments	
  with	
  Medical	
  and	
  Health	
  
Care	
  leading	
  at	
  17.3%	
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Business	
  Model	
  

1.	
  Campaign	
  
Hub	
  

• Event	
  organizers	
  
• $1~50K	
  depending	
  upon	
  users	
  
and	
  dura0on	
  of	
  campaign	
  

2.	
  TouchPoints	
  
• Exhibitors	
  
• $65	
  per	
  TouchPoint	
  
•  (Tag	
  or	
  associated	
  objects)	
  

3.	
  Access	
  
• Aeendee	
  
• $15	
  for	
  60days	
  
• $20	
  for	
  annual	
  

•  Pricing	
  of	
  a	
  typical	
  deal	
  
involves	
  3	
  key	
  elements	
  

•  Aeendee	
  costs	
  typically	
  
paid	
  by	
  exhibitor	
  or	
  
embedded	
  in	
  event	
  fee	
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This	
  presenta0on	
   is	
  provided	
   for	
   general	
   informa0on	
  purposes	
  only	
  by	
  Poken,	
   Inc.	
   (the	
   “Company”).	
   The	
  Company	
   is	
   seeking	
  expressions	
  of	
   interest	
  with	
   regard	
   to	
  
investments	
  in	
  the	
  Company.	
  This	
  presenta0on	
  does	
  not	
  cons0tute	
  an	
  offer	
  to	
  sell	
  or	
  a	
  solicita0on	
  of	
  an	
  offer	
  to	
  buy	
  or	
  sell	
  any	
  securi0es.	
  Prospec0ve	
  Investors	
  must	
  be	
  
Accredited	
  Investors,	
  as	
  defined	
  in	
  Regula0on	
  D	
  of	
  the	
  Securi0es	
  Act	
  of	
  1933,	
  as	
  amended.	
  The	
  informa0on	
  contained	
  herein	
  is	
  only	
  a	
  brief	
  introduc0on	
  to	
  a	
  few	
  of	
  the	
  
highlights	
  of	
  the	
  Company;	
  it	
  omits	
  much	
  of	
  the	
  informa0on	
  material	
  to	
  a	
  decision	
  whether	
  to	
  invest	
  in	
  the	
  Company	
  and	
  is	
  qualified	
  in	
  its	
  en0rety	
  by	
  the	
  informa0on	
  
contained	
  in	
  the	
  defini0ve	
  offering	
  documents	
  (the	
  “Documents”).	
  Prospec0ve	
  investors	
  are	
  advised	
  to	
  ask	
  ques0ons	
  of	
  and	
  receive	
  answers	
  from	
  the	
  Company	
  and	
  to	
  
obtain	
  any	
  addi0onal	
   informa0on	
  they	
  consider	
  necessary	
  for	
  their	
  decision	
  to	
  invest	
   in	
  the	
  Company.	
  In	
  making	
  their	
  decision	
  to	
  invest	
   in	
  the	
  Company,	
  prospec0ve	
  
investors	
  should	
  rely	
  solely	
  upon	
  their	
  own	
  independent	
  inves0ga0on,	
  including	
  a	
  review	
  of	
  the	
  Documents.	
  Neither	
  the	
  Company	
  nor	
  any	
  of	
  its	
  affiliates,	
  employees,	
  or	
  
agents	
  are	
  authorized	
  to	
  make	
  any	
  representa0ons	
  or	
  warran0es	
  inconsistent	
  with	
  or	
  in	
  addi0on	
  to	
  those	
  contained	
  in	
  the	
  Documents.	
  Statements	
  made	
  herein	
  with	
  
respect	
  to	
  the	
  Company	
  are	
  not	
  necessarily	
  complete,	
  and	
  all	
  informa0on	
  contained	
  in	
  this	
  presenta0on	
  is	
  subject	
  to	
  upda0ng,	
  comple0on,	
  revision,	
  amendment	
  and	
  
final	
  verifica0on.	
  This	
  presenta0on	
  contains	
  statements	
  about	
  opera0ng	
  and	
  financial	
  plans,	
  terms,	
  company	
  performance	
  and	
  other	
  projec0ons	
  of	
  future	
  results.	
  	
  Such	
  
forward-­‐looking	
  statements	
  might	
  not	
  accurately	
  predict	
  future	
  events	
  or	
  the	
  actual	
  performance	
  of	
  an	
  investment	
  in	
  the	
  Company.	
  The	
  informa0on	
  contained	
  herein	
  is	
  
confiden0al	
  and	
  is	
  intended	
  solely	
  for	
  the	
  persons	
  to	
  whom	
  it	
  has	
  been	
  presented.	
  It	
  is	
  not	
  to	
  be	
  reproduced	
  or	
  transmieed,	
  in	
  whole	
  or	
  in	
  part,	
  to	
  third	
  par0es.	
  

Sri	
  Chilukuri	
   sri@poken.com	
  	
  	
  	
  	
  	
  	
  	
  	
  	
  +1	
  (650)	
  743-­‐2287	
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